
Ongoing Training 2nd Quarter 2012
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April
2 4:05 PM - 5:05 PM Problem

Solving Conference Call

3 10:30 AM - 12:00 PM Value
Selling

2:30 PM - 3:55 PM Sales
Manager's Forum

4:05 PM - 5:30 PM Problem
Solving Workshop

9 4:05 PM - 5:05 PM Problem
Solving Conference Call

10 10:30 AM - 12:00 PM Pros-
pects True Intentions

4:05 PM - 5:30 PM Problem
Solving Workshop

16 4:05 PM - 5:05 PM Problem
Solving Conference Call

17 10:30 AM - 12:00 PM Goals
2:30 PM - 3:55 PM Sales

Manager's Forum
4:05 PM - 5:30 PM Problem

Solving Workshop

23 4:05 PM - 5:05 PM Problem
Solving Conference Call

24 10:30 AM - 12:00 PM Ques-
tion Strategies

4:05 PM - 5:30 PM Problem
Solving Workshop

30 4:05 PM - 5:05 PM Problem
Solving Conference Call

May
1 2:30 PM - 3:55 PM Sales

Manager's Forum
4:05 PM - 5:30 PM Problem

Solving Workshop

7 4:05 PM - 5:05 PM Problem
Solving Conference Call

8 10:30 AM - 12:00 PM Pain
Clinic

4:05 PM - 5:30 PM Problem
Solving Workshop

May
14 4:05 PM - 5:05 PM Problem

Solving Conference Call

15 10:30 AM - 12:00 PM Rapp-
ort Clinic

2:30 PM - 3:55 PM Sales
Manager's Forum

4:05 PM - 5:30 PM Problem
Solving Workshop

21 4:05 PM - 5:05 PM Problem
Solving Conference Call

22 10:30 AM - 12:00 PM Value
Selling

4:05 PM - 5:30 PM Problem
Solving Workshop

28 Closed for Holiday

29 10:30 AM - 12:00 PM Pros-
pects True Intentions

4:05 PM - 5:30 PM Problem
Solving Workshop

June
5 10:30 AM - 12:00 PM Com-

petitive Selling
2:30 PM - 3:55 PM Sales

Manager's Forum
4:05 PM - 5:30 PM Problem

Solving Workshop

12 10:30 AM - 12:00 PM Tele-
phone Clinic

4:05 PM - 5:30 PM Problem
Solving Workshop

19 10:30 AM - 12:00 PM Pain
Clinic

2:30 PM - 3:55 PM Sales
Manager's Forum

4:05 PM - 5:30 PM Problem
Solving Workshop

26 10:30 AM - 12:00 PM Goals
4:05 PM - 5:30 PM Problem

Solving Workshop

Please Register by 5pm the day before the workshop


